
HOW LEADS BECOME MEETINGS

Do not lose the lead between interest and
action.
A simple speed-to-lead system handles the repetitive stages, then hands
serious opportunities to a person.
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See the full workflow walkthrough
youtu.be/QvC4agGvlJc
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The system should stop selling when:

The lead books, requests a human, changes channel ownership, attends the meeting, opts out
or is disqualified.
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