{ Rainlight Al

REVENUE AUTOMATION SYSTEMS

HOW LEADS BECOME MEETINGS

Do not lose the lead between interest and
action.

A simple speed-to-lead system handles the repetitive stages, then hands
serious opportunities to a person.

A 1 ? D
. > > R >
Ad I enquiry Instant reply Qualification CRM | sheet
Intent appears Answer first Fit + need Store context
R F C H
> > >
Resource Follow-up Call booking Human handoff
Give value Recover silence Tracked link Leon takes over

<60s 1-2 1

Target first useful response Questions before giving value Owner after a confirmed meeting

The system should stop selling when:

The lead books, requests a human, changes channel ownership, attends the meeting, opts out
or is disqualified.

See the full workflow walkthrough
Watch demo
youtu.be/QvC4agGvlic
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